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The relationship between Daisy Brand and Ted Hoisington can be summed up in two words: vision and accountability. For more than 10 years, Ted and his company, 
TH Enterprises, served as the outsourced information technology resource for us helping to seamlessly provide a vast array of infrastructure and business software solutions. 

What resonated with me the most about the relationship was Ted’s ability to take ownership over his work as if his client’s company was his own. His solutions delivered the business benefits he explained and anticipated others I never saw coming!

More than just a consultant, TH Enterprises was a turnkey resource that assisted Daisy in its ability to grow and match the capabilities of other industry giants. Whether it was delivering efficient internal capabilities for networking and back-up services or creating customized software for reports and B2B e-commerce, Ted and his team delivered. He cared not only for the success of our business, but for the success of each employee his productivity solutions touched.

Today, Daisy has an in-house IT department staffed with more than 11 people. Ted has been instrumental in not only implementing the systems that this staff uses, but in training them as well.

As a CEO, I expect to have complete confidence in anyone I trust my business to, and Ted Hoisington provided just that. Our relationship was a true partnership, without the encumbrances.

